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EBITDA number in terms of rupees   is 
152.16 Crores, PBT of Rs.123.95 Crores 
and PAT of Rs.92.37.

first time we crossed the milestone of 1000 
Crores of   revenue. Our revenue for this 
year is Rs.1006.43 crores.

initial phase of products will be   followed 
by 4-wheel drive products as well, so we 
will be exporting to some of the African   
market as well.  

we have plants which can produce about 30000 tractors

VST Zetor products will compete   with the 
multinational products that are in the 
market that is the premium positioning 
products. 

launch will be happening towards 
the end of Q1 and early Q2

cooling down of material cost

distribution business also has crossed the 
milestone of 100 Crores  which 3-4 years 
back was at about 40 Crores now it has 
crossed the milestone of 100 Crores

able to accelerate the   small farm mechanization 
business which has grown almost 29%

volumes are up from 2000 units to roughly 3400 units

out of those 71   dealers 
were added in FY2023

about 355 tractor dealers

doing a spend of capex in terms 
of our product development and 
building a global tech centre

have allocated close to 50 Crores to 
develop the global tech centre which will 
also be equipped   with a lab for electric 
tractors

about 660 dealers and 171 
dealers were added in FY2023.  

It should be 10000 to 15000 plus 
Nos in the next two years.  

directions that we have taken in terms 
of becoming a small farm 
mechanization   company

VST Zetor joint venture will come 
into revenue mode this year

we have become 
suppliers to one of the 
leading electric   
companies which is 
selling tractors in the US 
that I have said we 
should be able to ramp 
up this   year

our movement into the 
international market

tractor business has   almost been flat but 
with the new products that we have 
launched in Q4, that also looks positive   
going forward

all the commentaries I have heard in the 
industry is about a single digit low, single 
digit   growth, however that is an industry 
perspective because the industry is sitting 
on a lot of channel   inventory which we 
are not, so we work only on retails and we 
do not build channel inventory, so   we are 
looking at aggressive growth again like I 
said to the question earlier that we are 
looking at   growth about 20% this year as 
well.  

then there is the balance 35000 to 40000

below 30 HP tractor industry has about 90000  roughly

people prefer to buy niche product, this comes with specific   
applications and the niche products that meets the purpose is 
the 4-wheel drive compact tractors,   which is used in grape 
farming, certain horticulture usages, application for sprayers, 
wherein we   have been fluctuating around 6000 to 10000 kind 
of volumes depending on year-on-year and if   you see the max 
major loss has not happened in market share as well; however, 
the growth is not  coming as the industry itself has not grown.

if you are splitting it into two, one is a 4-wheel drive   compact tractors, 
which is a space that we occupy, which is about 55000 industry

also looking at Tier-2 and Tier-3 leadership.

first year we have gone in for   recruitment at 
graduate engineering trainee level, we are in the 
process of recruiting 40 engineers   at GET level 
which we want to groom for the future.  

Mr. Pramod Rajan who has joined as a CTO

At the senior level Nitin has joined as CFO


