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Exhibit 1: Low GST rate to benefit patrons

. Earlier GST  Revised GST
Particulars

rate rate
Ticket prices above Rs100 28% 18%
Ticket prices below Rs100  18% 12%
18% (with 5% (without
F&B input tax input tax
credit) credit)

Source: Company, PL

Exhibit 2: LBT structure of various states

State Levy
Bhopal (MP) 15%
Indore (MP) 5%
Kerala 10%
Tamil Nadu (Tamil Films) 8%
Tamil Nadu (Other films) 15%

Source: FICCI, E&Y, PL

Exhibit 3: Key releases slated for 1QFY21*

Name of the movie Driving factor

. Amitabh Bachchan &
e Ayushman Khurana
Coolie No 1 Remake of the original one
Laxmi Bomb Akshay Kumar
Radhe - Your most wanted Salman Khan
Bhai
Sooryavanshi# Akshay Kumar
Bunty & Babli 2 Yash Raj Production

Source: Industry, PL

*High possibility of delay in release

# Our assumption. Originally was scheduled to
release in 4QFY20

Jinesh Joshi
jineshjoshi@plindia.com | 91-22-66322238

Multiplex

Sector Update

Single screens to battle for survival post-COVID

Single screens have been facing existential crisis since long. Already fraught
with hygiene & maintenance challenges which was hurting footfalls, COVID-
19 induced lockdown has posed a direct threat on their survival. We attended
one webinar led by prominent speakers who shared insights on future of
Single screens in India given the current environment.

Key highlights from the webinar are as follows: -

®  Theatres may not open before June end. Also post-COVID, sense of security
will be more in Multiplexes and Single screens will face challenges as
investment will be required in maintenance & sanitization.

®  The process of reopening will be gradual in nature. For instance, in some states
where the COVID-19 risk is low theatres may open. However, till the time this
risk resides completely, big ticket releases may be postponed as producers
may not want to lose out on business in other regions.

® In order to survive, Single screen owners would require some kind of a
relief package from the government. Some of the demands that can be
raised are 1) reduction/abolishment of GST/LBT 2) subsidized rate on
electricity 3) interest free loans and 4) reduction/waiver in property tax.

" Till the time theatres are shut, Single screen owners will face challenges in
paying wages to the staff.

®  Single screen theatres have hidden advantage of implementing seat distancing
norms as they have 500-1,000 seats per screen.

" Single screen owners would also put forth a request for reduction in VPF
charges especially in week 1 and week 2. Contention here is that the
equipment provider (UFO movies in most cases) has recovered cost of digital
equipment and is trying to exploit Single screen owners to its advantage.
However, we expect this may not happen as some time back producers’
association had gone to court against exhibitors (PVR and Inox who typically
investin digital equipment) for reduction/abolishment in VPF fee. However, CCI
dismissed the petition back then.

"  Most Single screens are unable to showcase Hollywood content as producer’s
demand installing 2K projectors which is out of their budget.

" In pre-GST era, when entertainment tax was present there was a subsidy
culture. However, post GST implementation it was abolished. We expect that
the industry may demand for some kind of subsidy for survival.

" Taste of Single screen audience is slightly different. They like massy films with
star power. With Bollywood now experimenting more on content, Single screen
owners are lacking footfalls. As an example, SRK, Hrithik Roshan and Sanjay
Dutt (mass actors that pull audience) have not had ample releases in the past.
However, in case of South India, the situation is different as films connect more
to the audience and are massy in nature.
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Our view on future of Single screens in post-COVID world

Over the years, count of Single screens has been falling due to 1) lower occupancy
2) higher movie exhibition cost 3) lower ATP & F&B SPH and 4) lower advertising
income due to limited bargaining power. On the other hand, business model of
Multiplexes has been thriving due to rising disposable income along with increased
comfort & convenience that they offer.

Exhibit 4: Trend in Single/Multiplex screen count over the last few years

Particulars 2010 2011 2012 2013 2014 2015 2016 2017 2018
Single screens 9,308 9,121 8,685 8,451 8,002 7,400 7,031 6,780 6,651
Multiplex screens 1,075 1,225 1,350 1,500 1,630 2,100 2,450 2,750 2,950

Source: Company, PL. Note: Data of 2019 is not available.

Like Multiplex owners, film hire and F&B cost will be ZERO for Single screen owners
too during lockdown. However, most Single screen operators OWN the real
estate. Hence, they save on rental outgo unlike Multiplexes (while force
majeure has been invoked it remains to be seen whether complete rent waiver
is available across all the properties or not).

Nonetheless, Single screen owners are facing challenges of a different kind.
Meeting the wage bills during lockdown is one of them. Also, they do not have easy
access to external liquidity from banks like Multiplexes which is causing severe
liquidity crisis. Secondly, in the post-COVID world it will be difficult to win back the
confidence of patrons given poor hygiene and maintenance standards, at-least in
the initial phase. We, thus expect, Single screen count to continue to shrink and this
pace can accelerate if operators are not able to manage liquidity crisis in the
interim.

Exhibit 5: Key parameters that offer Multiplexes an edge over Single screens

Parameter

Typical Multiplex property

Typical Single screen property Edge factor

Number of screens

Location
Seats per screen

Occupancy

ATP & SPH

Bargaining power over rental cost

Comfort & convenience

Presence of ancillary revenue
streams

Screen count as of 2018*

Geographical dominance

4 to 5 screens

Typically a shopping mall

Higher number of screens enable content
plurality & boosts occupancy

Superior location drives footfalls

1 screen

Standalone in any area

~200-250 ~500-1,000 NM
High (Average occupancy is Low (Average occupancy is 20- NM
25-30%) 25%)
High Low High ATP & SPH leads to better margins &
return ratios
Since Multiplex players are typically anchor
High Low tenants in a mall their bargaining power is

much higher than a Single screen player

Abundant parking, better

seats, A/C, option to book
tickets online, high end

Lesser comfort & convenience as Comfort & convenience is key factor in
compared to a typical Multiplex  driving footfalls

technology (audio & video)

High

2,950 screens

No specific geographical
dominance but East & South
have least penetration of

Multiplexes

Higher ancillary revenues like advertising &
convenience income is margin lucrative.

Huge scope for expansion

Low
6,651 screens

70-75% of exhibition sector in
South India is dominated by
Single screens

South & East offer huge growth opportunity

Source: FICCI, E&Y, Livemint, PL *2019 data not available
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Analyst Coverage Universe

Company Name TP (Rs) Share Price (Rs)
1 Dish TV India NR - 74
2 Entertainment Network (India) Hold 179 133
3 Indian Railway Catering and Tourism Corporation BUY 1,428 1,292
4 Inox Leisure Hold 21 14
5 Music Broadcast Hold 39 27
6 Navneet Education BUY 82 66
7 PVR BUY 1,518 1,002
8 S Chand and Company Accumulate 67 39
9 V.I.P. Industries Hold 334 241
10 Zee Media Corporation Under Review - 14

PL’s Recommendation Nomenclature

Buy  >15%
Accumulate : 5% to 15%
Hold : +5% to -5%
Reduce : -5% to -15%
Sell T <-15%
Not Rated (NR) : No specific call on the stock
Under Review (UR) : Rating likely to change shortly
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ANALYST CERTIFICATION
(Indian Clients)

We/l Mr. Jinesh Joshi- MS(Finance) and CFA Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific
recommendation(s) or view(s) in this report.

(US Clients)

The research analysts, with respect to each issuer and its securities covered by them in this research report, certify that: All of the views expressed in this research report accurately
reflect his or her or their personal views about all of the issuers and their securities; and No part of his or her or their compensation was, is or will be directly related to the specific
recommendation or views expressed in this research report.

DISCLAIMER
Indian Clients

Prabhudas Lilladher Pvt. Ltd, Mumbai, India (hereinafter referred to as “PL") is engaged in the business of Stock Broking, Portfolio Manager, Depository Participant and distribution for
third party financial products. PL is a subsidiary of Prabhudas Lilladher Advisory Services Pvt Ltd. which has its various subsidiaries engaged in business of commodity broking,
investment banking, financial services (margin funding) and distribution of third party financial/other products, details in respect of which are available at www.plindia.com.

This document has been prepared by the Research Division of PL and is meant for use by the recipient only as information and is not for circulation. This document is not to be reported
or copied or made available to others without prior permission of PL. It should not be considered or taken as an offer to sell or a solicitation to buy or sell any security.

The information contained in this report has been obtained from sources that are considered to be reliable. However, PL has not independently verified the accuracy or completeness
of the same. Neither PL nor any of its affiliates, its directors or its employees accepts any responsibility of whatsoever nature for the information, statements and opinion given, made
available or expressed herein or for any omission therein.

Recipients of this report should be aware that past performance is not necessarily a guide to future performance and value of investments can go down as well. The suitability or
otherwise of any investments will depend upon the recipient's particular circumstances and, in case of doubt, advice should be sought from an independent expert/advisor.

Either PL or its affiliates or its directors or its employees or its representatives or its clients or their relatives may have position(s), make market, act as principal or engage in transactions
of securities of companies referred to in this report and they may have used the research material prior to publication.

PL may from time to time solicit or perform investment banking or other services for any company mentioned in this document.

PL is in the process of applying for certificate of registration as Research Analyst under Securities and Exchange Board of India (Research Analysts) Regulations, 2014
PL submits that no material disciplinary action has been taken on us by any Regulatory Authority impacting Equity Research Analysis activities.

PL or its research analysts or its associates or his relatives do not have any financial interest in the subject company.

PL or its research analysts or its associates or his relatives do not have actual/beneficial ownership of one per cent or more securities of the subject company at the end of the month
immediately preceding the date of publication of the research report.

PL or its research analysts or its associates or his relatives do not have any material conflict of interest at the time of publication of the research report.
PL or its associates might have received compensation from the subject company in the past twelve months.

PL or its associates might have managed or co-managed public offering of securities for the subject company in the past twelve months or mandated by the subject company for any
other assignment in the past twelve months.

PL or its associates might have received any compensation for investment banking or merchant banking or brokerage services from the subject company in the past twelve months.

PL or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject
company in the past twelve months

PL or its associates might have received any compensation or other benefits from the subject company or third party in connection with the research report.

PL encourages independence in research report preparation and strives to minimize conflict in preparation of research report. PL or its analysts did not receive any compensation or
other benefits from the subject Company or third party in connection with the preparation of the research report. PL or its Research Analysts do not have any material conflict of interest
at the time of publication of this report.

It is confirmed that Mr. Jinesh Joshi- MS(Finance) and CFA Research Analysts of this report have not received any compensation from the companies mentioned in the report in the
preceding twelve months

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

The Research analysts for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies and its
or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this report.

The research analysts for this report has not served as an officer, director or employee of the subject company PL or its research analysts have not engaged in market making activity
for the subject company

Our sales people, traders, and other professionals or affiliates may provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary
to the opinions expressed herein, and our proprietary trading and investing businesses may make investment decisions that are inconsistent with the recommendations expressed
herein. In reviewing these materials, you should be aware that any or all of the foregoing, among other things, may give rise to real or potential conflicts of interest.

PL and its associates, their directors and employees may (a) from time to time, have a long or short position in, and buy or sell the securities of the subject company or (b) be engaged
in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the subject company or act as an
advisor or lender/borrower to the subject company or may have any other potential conflict of interests with respect to any recommendation and other related information and opinions.

US Clients

This research report is a product of Prabhudas Lilladher Pvt. Ltd., which is the employer of the research analyst(s) who has prepared the research report. The research analyst(s)
preparing the research report is/are resident outside the United States (U.S.) and are not associated persons of any U.S. regulated broker-dealer and therefore the analyst(s) is/are
not subject to supervision by a U.S. broker-dealer, and is/are not required to satisfy the regulatory licensing requirements of FINRA or required to otherwise comply with U.S. rules or
regulations regarding, among other things, communications with a subject company, public appearances and trading securities held by a research analyst account.

This report is intended for distribution by Prabhudas Lilladher Pvt. Ltd. only to "Major Institutional Investors" as defined by Rule 15a-6(b)(4) of the U.S. Securities and Exchange Act,
1934 (the Exchange Act) and interpretations thereof by U.S. Securities and Exchange Commission (SEC) in reliance on Rule 15a 6(a)(2). If the recipient of this report is not a Major
Institutional Investor as specified above, then it should not act upon this report and return the same to the sender. Further, this report may not be copied, duplicated and/or transmitted
onward to any U.S. person, which is not the Major Institutional Investor.

In reliance on the exemption from registration provided by Rule 15a-6 of the Exchange Act and interpretations thereof by the SEC in order to conduct certain business with Major
Institutional Investors, Prabhudas Lilladher Pvt. Ltd. has entered into an agreement with a U.S. registered broker-dealer, Marco Polo Securities Inc. ("Marco Polo").

Transactions in securities discussed in this research report should be effected through Marco Polo or another U.S. registered broker dealer.

Prabhudas Lilladher Pvt. Ltd.
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