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Well-equipped for delivering strong growth 

Financial summary (Rs m)
Y/e 31 Mar, Parent  FY16A FY17A FY18ii FY19ii  FY20ii 
Revenues (Rs m)  8,040 11,251 14,626 19,014 23,007 
Ebitda margins (%)  13.0 13.4 15.8 15.9 16.1 
Pre‐exceptional PAT (Rs m)  477 693 973 1,312 1,667 
Reported PAT (Rs m)  477 693 973 1,312 1,667 
Pre‐exceptional EPS (Rs)  61.4 15.9 14.3 19.3 24.5 
Growth (%)  (1.4) (74.1) (9.8) 34.8 27.0 
PER (x)  5.7 21.9 24.3 18.0 14.2 
ROE (%)  42.0 29.5 17.8 15.2 16.5 
Net debt/equity (x)  1.0 0.4 (0.4) (0.3) (0.4) 
EV/Ebitda (x)  4.2 10.8 9.0 6.8 5.3 
Price/book (x)  1.6 5.1 3.0 2.6 2.2 
Source: Company, IIFL Research. Priced as on 21 November 2017 
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22 November 2017 Institutional Equities
 
 
In a short period of five years, Capacit’e Infraprojects 
(Capacit’e) delivered strong growth to reach revenue of 
Rs11.3bn and order book of Rs47bn comprising large reputed 
developers with many repeat orders. This bears testimony to on-
the-ground execution capabilities supported by an in-house 
equipment base and adoption of latest technologies. Continued 
execution and expanding addressable market should drive 
~34% PAT cagr over FY17-20 on the back of 27% revenue cagr. 
Further, a healthy balance sheet and experienced management 
lend significant comfort. We initiate with BUY and TP of Rs417. 

Demonstrated execution capabilities drive repeat orders from 
marquee clients: Following its incorporation in Aug-2012, Capacit’e 
recorded strong 86% revenue Cagr over FY14-17 and built a large order 
book of Rs47bn. Importantly, the order book includes large and complex 
building projects from reputed builders with repeat orders from 
prestigious companies such as Godrej Properties, Lodha, and Kalpataru. 
This reflects strong on-the-ground execution capabilities supported by 
an in-house equipment base to deploy the latest construction 
technologies and healthy processes.  

Large order book and healthy project pipeline provide growth 
visibility: End-1HFY18 order book of Rs47bn and order of Rs8.3bn won 
in Nov-2017 with average execution timeline of ~3.5 years provides 
strong visibility to revenue growth over FY18-20. Additionally, the order 
pipeline is healthy, led by: 1) Consolidation in real estate development 
driven by RERA, which would be favourable for large organised 
developers; 2) Capacit’e starting to bid for building contracts from 
government with pre-qualifications now in place; and 3) expanding work 
scope from shell/core to finishing works and design-build orders. 

BUY for continued growth backed by strong management: We 
estimate 34% PAT Cagr over FY17-20 on the back of 27% revenue 
Cagr, improving margins, and low interest cost (given the recent IPO 
and healthy cash generation). Capacit’e management’s experience of 
cyclicality of construction business provides strong comfort on managing 
the cycle in terms of cash flows and the balance sheet. Initiate with BUY 
and TP of Rs417 (19x PER to FY19-20ii EPS).  
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Company Snapshot 
 
Incorporated in August 2012, Capacit’e is a fast-growing construction 
company focused on residential, commercial, and institutional buildings. 
It provides end-to-end construction services for residential buildings, 
multi-level car parks, corporate office buildings, commercial buildings, 
and educational institutions and healthcare facilities. Its capabilities 
include construction of concrete building structures and composite steel 
structures, and providing mechanical, electrical, plumbing (MEP) and 
finishing works. 
 
Rohit Katyal and Rahul Katyal promoted the company. Both have 
extensive experience in the construction sector through their long 
association with Pratibha Industries, a company operating in water 
projects, metro rail, and construction. Rahul Katyal is the managing 
director and he oversees business development and operations. Rohit 
Katyal is the Executive Director handles the finance, commerce and 
accounts functions. Subir Malhotra (Executive Director) is the third 
promoter who takes care of business development and the operations of 
the company in northern India. 
 
Paragon Equity Partners (fund owned by Siddharth Parekh and Sumeet 
Nindrajog) is an investor partner that also supported business 
expansion with new clients and geographies over the past two years. 
Other investors that came in along with Paragon include New Quest 
Fund, Infina, Jyoti Taparia HUF, and Advance Housing.  
 
Figure 1: Management team at Capacit’e 
Name  Designation  Key responsibilities 
Mr. Deepak Mitra  Chairman  Independent Director 
Mr. Rohit Katyal  ED & CFO  Business development & operations 
Mr. Rahul Katyal  MD  Finance, Commerce and accounts 
Mr. Subir Malhotra  ED  Business development ‐ North Zone 
Mr. Saroj Kumar Pati  CEO  Revenue targets, budgeted profitability, etc 
Source: Company, IIFL Research 
 

 

 
 
Figure 2: Shareholding pattern

 
Source: BSE India, IIFL Research 
 
Figure 3: Major events and milestones 
Fiscal  Particulars 
2013  Incorporated as Capacit’e Infraprojects Private Ltd. 

2013 
Accredited the Quality Management System ‐ ISO 9001:2008, Environmental 
Management System ‐ ISO 14001: 2004 and Occupational Health and Safety 
Management System ‐ OHSAS 18001:2007. 

2014 
Incorporated a special purpose vehicle with Pratibha Pipes and Structures Ltd 
and Yongnam Engineering and Construction (Pte) Ltd in the name of CIPL‐PPSL‐
Yongnam Joint Venture Constructions Pvt Ltd in Mumbai 

2014  Conversion from private limited company to public limited company. 
2016  Investment of Rs630m made by HW Private Investments Ltd. 

2017 
Investments of Rs600m made by Paragon Partners Growth fund ‐ I, Infina 
Finance Pvt Ltd, Jyotiprakash Taparia HUF and New Quest Asia Investments II 
Ltd 

Source: Company, IIFL Research 
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Focused building contractor with marquee client base 
 
Post commencing operations in Aug-2017, Capacit’e has emerged a 
fast-growing building contractor with no intention to diversify into other 
infrastructure sectors. Over a relatively short period of five years, the 
company grew strongly, achieving revenues of Rs11.3bn in FY17 and a 
large order book of ~Rs47bn as at end 1HFY17. The company won 
another large order worth Rs8.25bn in Nov-2017, which is not part of 
the reported order book. 
 
Figure 4: Strong order inflows and robust execution capabilities drive revenue growth

 
Source: Company, IIFL Research 
 
The entire current order book is from large private developers. Even as 
this opportunity continues to expand post RERA, completion of projects 
won earlier now provides the required pre-qualifications to bid for 
building contracts from government agencies too.  
   
Capacit’e’s operations are structured along the hub-and-spoke model. 
The company’s three zonal operational hubs are located at MMR, NCR, 
and Bengaluru. The west zone hub, comprising MMR and Pune, forms 
the bulk of the existing order book, followed by south zone (Bengaluru, 
Chennai, Hyderabad and Kochi), and north zone (NCR and Patna). 
Although the company does intend to expand geographically into other 

prominent cities, the expansion is largely linked to new projects 
announced by large reputed builders where the company would have 
comfort on execution timelines and certainty of payments. 
 
Figure 5: Projects in west zone constitute a large part of the existing order book  

 
Source: Company, IIFL Research, OB – order book as on end 2QFY18. 
 
Figure 6: High‐rise and super high‐rise buildings are the key focus segments 

 
Source: Company, IIFL Research, OB – order book as on end 2QFY18. 
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Figure 7: Current order book consists primarily of residential real estate projects

 
Source: Company, IIFL Research 
 
Order book driven by marquee clients and repeat contracts 
Despite a short history and single-minded focus on building projects 
only, strong management reputation and timely on-the-ground 
execution have driven healthy order inflow. Importantly, the company 
counts a majority of large reputed real estate builders among its clients 
and has received repeat orders from most of them, given strong on-the-
ground execution of earlier projects. Large clients in the existing order 
book include Lodha Group, Wadhwa group, Godrej Properties, Kalpataru 
Group, Brigade Developers, Brookfield Asset Management, and Saifee 
Burani among others. 
 
 
 
 
 
 
 
 
 
 
 
 
 

Figure 8: Summary of key ongoing projects for Capacit’e 
Client  Project  Location  Type 

Kalpataru  Kalpataru Immensa  Thane, MMR  Gated 
Community 

Oberoi Constructions  Enigma  Mulund, MMR  Super High Rise 
Saifee Burhani 
Upliftment  Sub cluster 3  Bhendi Bazaar, 

MMR  High Rise 

Prestige Estates  Hillside Gateway  Kochi  Gated 
Community 

Rustomjee  Rustomjee Seasons  BKC, MMR  Gated 
Community 

Godrej Properties  Godrej Central  Chembur, MMR  Gated 
Community 

The Wadhwa Group  H Mill  Prabhadevi, MMR  Super High Rise 

Puruvankara Projects  Purva Evoq  Chennai  Gated 
Community 

Lodha Group  The Park ‐ towers 3 & 4 Worli, MMR  Super High Rise 

Godrej Properties  Godrej Summit, phase 
II  Gurugram, NCR  Gated 

Community 
Bharti Land  Worldmark  Gurugram, NCR  High Rise 
Ozone Group  Urbana Hyatt Palace  Bengaluru  Other buildings 
Sri Gangaram Hospital  Multi‐level car parking  New Delhi, NCR  Other buildings 
Brigade Enterprises  WTC project  Chennai  High Rise 
Source: Company, IIFL Research 
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Strong execution on the back of owned resources and 
extensive use of advanced technology 
 
As at end 1HFY18, across its 56 sites the company had more than 1,000 
on-roll employees and ~900 contract workers, apart from ~10,400 sub-
contract workers. It has established a dedicated sub-contract resource 
cell for mobilizing workmen across project sites and it provides 
accommodation, food arrangements/allowance, transport arrangements 
and access to medical facilities to the workmen.   
 
Capacit’e owns important equipment such as formwork, tower cranes, 
passenger, and material hoists, concrete pumps and boom placers 
which are core assets required throughout the lifetime of the project. 
The company has capabilities to undertake building construction 
projects using modern technologies including temperature controlled 
concrete for mass pours, self-compacting free flow concrete for heavily 
reinforced pours and special concrete for vertical pumping in super 
high-rise buildings and high-rise buildings. 
 
Figure 9: Ownership of advanced equipment enables faster execution  
Type of equipment owned  Count
Conventional System (Slab and Beam)  7
Modular Panel System Formwork (column, shear wall, core, lift)  6
Table formwork (Flat Slab)  5
Tunnel Formwork (Monolithic casting)  4
Modular Deck Panel System Formwork (flat slab)  3
Aluminium system formwork (monolithic casting)  2
Automatic climbing systems (Building Core)  1
Source: Company, IIFL Research 
 
The company uses specialized formwork technologies, including vertical 
composite panel system for columns, horizontal composite panel system 
for slabs, crane enabled composite table formwork, aluminium panel 
formwork and automatic climbing system formwork. These modern 
formwork technologies help reduce the construction cycle time of 
replicating floors in a high-rise construction compared with conventional 
formwork systems such as cup-lock formwork. 

The formwork cell of the company caters to designing, detailing, 
scheming, customisation, procurement, deployment, training, 
implementation and maintenance requirements of its projects. The 
formwork cell ensures proper utilisation of formwork, achieving cycle 
time and productivity targets, stacking, handling, cleaning, maintenance 
and upkeep of formwork materials. The formwork is sourced from 
international suppliers, including RMD, DOKA and MFE. 
 
Overall, given the strong growth visibility, continued investment in 
construction equipment has led to gross block expanding to ~Rs2.98bn 
in FY17. Outlay on capital expenditure remains high with the company 
expecting to invest ~Rs750m/annum over FY18/19. 
 
Figure 10:  Size of fixed assets have steadily increased to facilitate strong growth 

 
Source: Company, IIFL Research 
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RERA, government projects and expanding scope of 
work drive larger addressable market. 
 
RERA driving shift towards large organised real estate 
developers  
Even as the overall real estate residential market is subdued, the 
underlying long-term structural demand for housing remains strong, as 
highlighted in the appendix.  
 
More importantly, implementation of the Real Estate (Regulation and 
Development) Act (RERA) in all major cities across the country is 
positive for large reputed contractors in the medium-to-long term. 
Large developers benefit from the shift in new development from 
smaller unorganised builders either through consolidation of land 
holdings or through joint development agreements. This works in favour 
of large contractors such as Capacit’e, given their existing working 
relationships with organised real estate developers.  
 
Additionally, RERA mandates disclosures on project standards, 
completion timelines, and it mandates deposit of sales receipts in 
escrow accounts for all new projects launches. This significantly 
enhances clarity on project execution timelines and certainty on timely 
payments for contractors like Capacit’e. 
 
Government spends on housing a new opportunity for Capacit’e 
In addition to the private sector opportunity, the company has also 
adequate work experience to bid for construction of residential, 
commercial and institutional buildings in the public sector. It intends to 
bid for and undertake construction projects from select public sector 
clients in and around its current area of operations. 
 
In this relation, government’s initiative of “Housing for All by 2022”, 
which promotes affordable housing is a large opportunity for the 
company. The company would bid for new construction projects, 
including redevelopment projects and mass housing projects in major 
cities. Its experience in executing redevelopment projects such as 
Saifee Burhani Upliftment project (sub-cluster 03) and Rustomjee 
Seasons and gated communities project such as Kalpataru Immensa 

and Godrej Central will provide qualification credentials for undertaking 
redevelopment and mass-housing projects.  
 
Larger value capture from design builds contracts 
Capacit’e intends to undertake projects to be executed on a design-build 
basis, wherein it will provide services in relation to designing elements 
of the project in addition to construction and finishing services. It 
recently got orders for two design-build projects from The Wadhwa 
Group. Design-build projects are typically undertaken on a lumpsum 
payment basis and could increase revenue potential by increasing the 
scope of services provided by the company. Further, with competition in 
the design–build segment being relatively limited, it may allow the 
company to obtain greater value from projects in this space and have 
better control on its budget and quality. 
 
Projects where building construction services, including MEP, finishing 
and interior services, are undertaken by the company are termed as 
“lock-and-key” projects. In lock-and-key projects, the company would 
be involved in all the stages of construction of a building, from the 
foundation to the warm shell to the MEP, finishing and interiors. 
Provision of MEP, finishing and interior services are cost effective, since 
they allow the company to spread its indirect costs. 
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Strong financial performance likely to continue 
 
Healthy revenue growth and stable margins 
After being incorporated in August 2012, Capacit’e has emerged as a 
fast-growing construction company with standalone revenues of 
Rs11.3bn in FY17. The strong revenue growth was driven by increase in 
the number of projects executed and increase in size of the contract 
value of the projects executed. Given the existing order book of Rs47bn 
(excluding an order Rs8.3bn won in Nov-17) with an average execution 
timeline of ~3.5 years and a strong award pipeline, we expect ~27% 
revenue Cagr for Capacit’e over FY17-20. 
 
Figure 11:  Revenue grew at ~86% Cagr over FY14‐17; we expect ~27% Cagr over FY17‐20

 
Source: Company, IIFL Research 
 
Standalone Ebitda margins have been steady at 11.7-13.4% over FY15-
FY17, based on I-GAAP reporting. Reported margins in 1HFY18 stood at 
15.5% vs 16.2% in 1HFY17 as the company started reporting numbers 
under IND-AS, which resulted in a few cost items being reclassified as 
depreciation as per accounting rules.  
 
In terms of costs, reinforcement steel and concrete form a predominant 
part of the material costs (~45% of revenues from operations). These 
items are generally covered under the price adjustment mechanism in 
contracts (except those on design build basis) and they would help 

maintain steady margins. The company’s ability to restrict material 
wastages, employee costs, and others determines the margins for the 
projects vs. the original bid levels.  
 
Going forward, given a much healthier balance sheet following the IPO, 
the company would look to lower procurement costs by reducing the 
credit period from suppliers. The benefit would be retained by the 
company and will aid improvement in Ebitda margins over FY18-20 
albeit at the cost of a higher working capital cycle.  
 
Figure 12:  Margins have improved steadily over FY15‐17; we expect the elevated 
margins to sustain over FY18‐20 

 
Source: Company, IIFL Research 
  
Overall net profit increased from Rs51m in FY14 to Rs693m in FY17. Net 
profit margins have remained stable at ~6-7% over the past three 
years. We expect steady uptick in net profitability over FY18-20 on the 
back of robust operating performance as well as a much slower increase 
in interest costs following the IPO. 
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Figure 13:  Healthy PAT margins over FY15‐17; steady increase expected over FY18‐19

 
Source: Company, IIFL Research 
 
In terms of the working capital cycle, the company has had an overall 
working capital cycle of ~50-56 days in the last two years. Large 
payables to suppliers and mobilisation advance, which offset the 
receivables days of ~110-120 days contained the overall working capital 
cycle. Going forward, the working capital cycle will likely expand to ~70 
days as the company lowers credit from suppliers for better 
procurement costs but at the same time would replace retention money 
held by clients with bank guarantees wherever possible. 
 
Figure 14:  Working capital cycle set to increase over FY18‐20  
Working capital cycle (days) FY14  FY15  FY16 FY17 FY18ii FY19ii FY20ii
 Inventory   80  72  91  76  76  76  76 
 Receivables    157   104   120   107   107   107   107 
 Deposits as margin money    101  26  14  13  13  13  13 
 Loans and advances   69  29  40  32  32  32  32 
 Other current assets   9  5  8  17  17  17  17 
 Payables    163   120   135  98  90  85  85 
 Other liabilities    221   114  83  88  88  88  88 
 Provisions   1  1  5  2  2  2  2 
 Net working capital days   31  0  51  56  64  69  69 
Source: Company, IIFL Research 

Figure 15: Decline  in  return  ratios  in  FY18  is  attributed  to  the  capital  raising;  we 
expect steady improvement over FY19‐20 

 
Source: Company, IIFL Research 

 
Figure 16:  IPO  fund  raising,  combined  with  healthy  cash  generation,  would  keep 
Capacit’e’s net cash healthy unless growth trajectory is much higher 

 
Source: Company, IIFL Research 
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Initiate with BUY and a target price of Rs417/share 
Capacit’e has a strong track record of executing large complex projects 
and attracting marque clients for new and repeat orders. The company’s 
order book at Rs47bn (excluding Rs8.3bn order won recently) with an 
average project timeline of ~3.5 years offers strong visibility for 
revenue growth over FY18-20. We believe Capacit’e is well placed to 
capitalise on the expanding building construction opportunity across 
private and public sectors. A healthy balance sheet and a management 
having the experience of riding through the construction down cycle 
lend significant comfort as well. 
 
At 18x FY19ii PER, valuation is reasonable, but we expect further 
rerating as the company delivers on healthy order inflows. Visibility on 
strong net profit growth would drive a major part of the upside, in our 
view. We arrive at our target price of Rs417 based on 19x FY19-20ii 
average EPS. We initiate with BUY. 
 
Figure 17:  Valuation summary 
(Rs m)  
 PAT (FY19‐20ii average)       1,489 
 Multiple (x)          19 
 Equity value     28,297 
 No of shares (m)          68 
 Target price (Rs/share)         417 
Source: IIFL Research 
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Appendix – healthy industry outlook 
 
Urban housing segment poised for strong growth 
There is potential construction opportunity of 10.9 billion sq. ft. 
(including current planned residential supply as well as expected 
launches in the next five years) in urban residential real estate. 
Ahmedabad, Bengaluru, Chennai, Hyderabad, NCR, MMR and Pune are 
expected to account for nearly 27% of the planned supply of urban 
housing in India. Of the above cities, NCR has the lion’s share of 33% 
and the MMR and Bengaluru follow at 21% and 16%, respectively. 
Robust existing infrastructure, upcoming projects, and commercial 
development drive demand for these cities and make them attractive to 
developers. 
 
Figure 18: Summary of planned housing supply in major cities till 2020 
Cities  million sq.ft.
Ahmedabad  80
Bengaluru  467
Chennai  213
Hyderabad  256
MMR  623
NCR  992
Pune  349
Source: CRISIL Research, IIFL Research 
 
Rising population and urbanization key drivers of urban housing 
demand 
India’s total population as per Census 2011 was ~1.2 billion and it 
comprised nearly 246 million households. Population increased at nearly 
18% during 2001-2011 and is expected to grow 16% more during 
2011-2021 to 1.4 billion. Such growth is expected to increase housing 
demand. The share of urban population in the total population has been 
consistently rising over the years, increasing from 28% in 2011 to about 
31% in 2011. This is expected to rise further to 35-37% by 2021. 
 
 

Nuclearization of families would also contribute to urban 
housing demand 
Nuclearization is the creation of multiple families out of a large joint 
family, wherein each family lives in a separate house, while the 
ancestral house may be retained, partitioned, or sold. Nuclearization in 
urban areas is driven by changing lifestyles,  socio-cultural attitudes, 
and increased mobility of labour in search of better opportunities. In the 
recent past, the number of nuclear families as a percentage of total 
household population has increased. The average size of an Indian 
household has come down to 4.91 in 2011, from 5.57 in 1991. 
 
Figure 19:  Size of households is on a decline

 
Source: Census 2011, IIFL Research 
 
Rising income levels and huge working-age population to aid 
real estate demand  
Rising disposable incomes and a larger share of households in higher-
income brackets have driven the consumer’s overall spending power 
and the retail real estate segment’s growth. India’s working-age 
population (age group 15-54 years) is the largest consumer/spender as 
far as the retailing industry is concerned. As per Census 2011, more 
than 50% of India’s total population falls in this group. A rise in literacy 
levels (to 74% in 2011 from 64% in 2001) is also an aiding factor. 
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Urban housing shortage to continue 
In India, urban housing stock was about 89 million units and rural stock 
was 179 million units as of 2015. Urban housing stock is estimated to 
increase at 2-3-4% Cagr over 2016 to 2019, according to CRISIL 
Research. The rise in urban housing shortage has been higher than that 
in rural areas, up to 2015. This trend is expected to continue over 2014-
2019 with shortage in urban housing stock projected to expand faster at 
4-5% Cagr vs. 1-2% Cagr over 2004-2014. 

Figure 20:  Continued housing shortage bodes well for construction demand 

 
Source: CRISIL Research, IIFL Research 
 

Figure 21: Key formwork structures used by Capacit’e 
Formwork  Used for Key characteristics Advantages
Vertical composite 
panel system 

To form vertical elements of 
a building such as columns 

These usually consist of a steel/aluminium frame with facing material typically 
composed of plywood, steel, plastic or composites. These composite panel system 
formworks are capable of having different applications on site, with the larger 
crane‐lifted versions capable of being used for constructing standard concrete 
walls, perimeter basement walls and jumbo columns. 

The vertical composite panel systems are normally 
modular in nature with fewer components as 
compared to traditional formwork methods, which 
in turn lead to considerably lower assembly times 
and labour costs. 

Horizontal composite 
panel system 

Slab construction  They consist of a series of interconnected false work bays, independent props or 
system scaffolds supporting a number of panels. The components of the horizontal 
formwork systems are engineered to deal with both regular and irregular 
formwork areas. 

Reducing and minimizing the number of 
components in a formwork system allows mobility 
and quick installation of the formwork. 

Crane enabled 
composite table 
formwork 

construction of flat slabs  Table formwork system that allows construction of flat slabs using table‐shaped 
formwork sets handled by crane. 

This type of formwork contains few components to 
be dismantled and assembled every time which in 
turn reduces the construction cycle times. Further, 
hooks and trolleys allow for mobility and utilisation 
of two floors of tables simultaneously. 

Aluminium panel 
formwork 

Appropriately designed 
building works 

Aluminium panels are lightweight but with adequate stiffness to support the 
weight of concrete. Aluminium panels are manufactured in standard sizes with 
non‐standard elements being produced to suit project specific size and shape 
requirements. 

Aluminium panel formwork achieves faster cycle 
times than is otherwise possible by conventional 
means. 

Automatic climbing 
system formwork 

Construction of multi‐storey 
vertical concrete elements 

These form systems comprise the hydraulics enabled formwork and working 
platforms. The formwork supports itself on the concrete cast earlier and does not 
rely on support or access from other parts of the building or permanent works. 

It is useful in construction of multi storey vertical 
concrete elements in high rise structures, such as 
shear walls, core walls, lift shafts and stair shafts. 

Source: Company, IIFL Research 
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Background: Capacit’e Infraprojects (Capacit’e) is a fast-growing construction company focused on residential, commercial and institutional buildings. 
Demonstrated quality work and timely execution have enabled Capacit’e to grow its standalone revenues to Rs11.3bn in a span of five years. With order 
book of Rs47bn, strong revenue growth is expected to continue. Capacit’e derives majority of revenues and order book from large cities, including MMR, 
NCR, and Bengaluru. Its key clients include Kalpataru, Oberoi Constructions, Wadhwa group, Godrej Properties and Lodha Group. 

Company snapshot 

Name  Designation 

Deepak Mitra  Chairman 

Rahul Katyal  Managing Director 

Rohit Katyal  ED & CFO 
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Assumptions  
Y/e 31 Mar, Parent  FY16A FY17A  FY18ii  FY19ii FY20ii
Revenue growth  59.1 39.9 30.0 30.0 21.0 
Ebitda margins  13.0 13.4 15.8 15.9 16.1 
Order book  28,050 42,890 50,264 58,250 65,243 
Source: Company data, IIFL Research 
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Financial summary  
Income statement summary (Rs m) 
Y/e 31 Mar, Parent  FY16A  FY17A FY18ii FY19ii FY20ii
Revenues  8,040  11,251 14,626 19,014 23,007
Ebitda  1,045  1,502 2,311 3,023 3,704
Depreciation and amortisation (153)  (179) (590) (675) (800)
Ebit  892  1,323 1,721 2,348 2,904
Non‐operating income 129  149 156 164 172
Financial expense  (294)  (415) (380) (494) (512)
PBT  726  1,056 1,497 2,018 2,564
Exceptionals  0  0 0 0 0
Reported PBT  726  1,056 1,497 2,018 2,564
Tax expense  (249)  (363) (524) (706) (897)
PAT  477  693 973 1,312 1,667
Minorities, Associates etc. 0  0 0 0 0
Attributable PAT  477  693 973 1,312 1,667
 

Ratio analysis 
Y/e 31 Mar, Parent  FY16A  FY17A FY18ii FY19ii FY20ii
Per share data (Rs)   
Pre‐exceptional EPS  61.4  15.9 14.3 19.3 24.5
DPS  0.0  0.0 0.0 0.0 0.0
BVPS  219.2  68.6 117.3 136.6 161.2
Growth ratios (%)   
Revenues  59.1  39.9 30.0 30.0 21.0
Ebitda  76.4  43.8 53.9 30.8 22.5
EPS  (1.4)  (74.1) (9.8) 34.8 27.0
Profitability ratios (%)  
Ebitda margin  13.0  13.4 15.8 15.9 16.1
Ebit margin  11.1  11.8 11.8 12.4 12.6
Tax rate  34.3  34.4 35.0 35.0 35.0
Net profit margin  5.9  6.2 6.7 6.9 7.2
Return ratios (%)   
ROE  42.0  29.5 17.8 15.2 16.5
ROCE  38.6  36.7 27.0 24.9 26.5
Solvency ratios (x)   
Net debt‐equity  1.0  0.4 (0.4) (0.3) (0.4)
Net debt to Ebitda  1.6  0.7 (1.3) (1.0) (1.1)
Interest coverage  3.0  3.2 4.5 4.8 5.7
Source: Company data, IIFL Research 
 

Balance sheet summary (Rs m)
Y/e 31 Mar, Parent FY16A FY17A FY18ii FY19ii  FY20ii 
Cash & cash equivalents 47 109 4,104 4,310 5,271 
Inventories  2,005 2,344 3,048 3,962 4,794 
Receivables  2,645 3,285 4,271 5,552 6,718 
Other current assets 1,368 1,900 2,469 3,210 3,884 
Creditors  2,967 3,014 3,606 4,428 5,358 
Other current liabilities 1,932 2,780 3,614 4,698 5,684 
Net current assets 1,166 1,845 6,671 7,908 9,625 
Fixed assets  2,374 2,607 2,767 2,842 2,792 
Intangibles  0 0 0 0 0 
Investments  14 19 6 6 6 
Other long‐term assets 0 0 0 0 0 
Total net assets 3,554 4,471 9,444 10,756 12,423 
Borrowings  1,737 1,195 1,195 1,195 1,195 
Other long‐term liabilities 113 285 285 285  285 
Shareholders equity 1,704 2,991 7,964 9,276  10,943 
Total liabilities  3,554 4,471 9,444 10,756  12,423 
 

Cash flow summary (Rs m) 
Y/e 31 Mar, Parent FY16A FY17A FY18ii FY19ii  FY20ii 
Ebit 892 1,323 1,721 2,348 2,904 
Tax paid  (249) (363) (524) (706) (897) 
Depreciation and amortization 153 179 590 675 800 
Net working capital change (1,112) (617) (832) (1,031) (756) 
Other operating items 0 0 0 0 0 
Operating cash flow before interest (316) 522 955 1,286 2,051 
Financial expense (294) (415) (380) (494) (512) 
Non‐operating income 129 149 156 164 172 
Operating cash flow after interest (482) 255 731 956 1,711 
Capital expenditure (871) (413) (750) (750) (750) 
Long‐term investments 50 (5) 13 0 0 
Others 20 172 0 0 0 
Free cash flow  (1,283) 11 (6) 206  961 
Equity raising  674 595 4,000 0  0 
Borrowings  644 (543) 0 0  0 
Dividend  0 0 0 0  0 
Net chg in cash and equivalents 35 63 3,994 206  961 
Source: Company data, IIFL Research 
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Disclosure : Published in 2017, © India Infoline Ltd 2017 

India Infoline Group (hereinafter referred as IIFL) is engaged in diversified financial services business including equity broking, DP services, merchant banking, portfolio management services, distribution of Mutual
Fund, insurance products and other investment products and also loans and finance business. India Infoline Ltd (“hereinafter referred as IIL”) is a part of the IIFL and is a member of the National Stock Exchange of
India Limited (“NSE”) and the BSE Limited (“BSE”). IIL is also a Depository Participant registered with NSDL & CDSL, a SEBI registered merchant banker and a SEBI registered portfolio manager. IIL is a large broking
house catering to retail, HNI and institutional clients. It operates through its branches and authorised persons and sub-brokers spread across the country and the clients are provided online trading through internet
and offline trading through branches and Customer Care.  

a) This research report (“Report”) is for the personal information of the authorized recipient(s) and is not for public distribution and should not be reproduced or redistributed to any other person or in any form
without IIL’s prior permission. The information provided in the Report is from publicly available data, which we believe, are reliable. While reasonable endeavors have been made to present reliable data in the
Report so far as it relates to current and historical information, but IIL does not guarantee the accuracy or completeness of the data in the Report. Accordingly, IIL or any of its connected persons including its
directors or subsidiaries or associates or employees shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained, views and
opinions expressed in this publication. 

b) Past performance should not be taken as an indication or guarantee of future performance, and no representation or warranty, express or implied, is made regarding future performance. Information, opinions and
estimates contained in this report reflect a judgment of its original date of publication by IIFL and are subject to change without notice. The price, value of and income from any of the securities or financial
instruments mentioned in this report can fall as well as rise. The value of securities and financial instruments is subject to exchange rate fluctuation that may have a positive or adverse effect on the price or
income of such securities or financial instruments. 

c) The Report also includes analysis and views of our research team. The Report is purely for information purposes and does not construe to be investment recommendation/advice or an offer or solicitation of an
offer to buy/sell any securities. The opinions expressed in the Report are our current opinions as of the date of the Report and may be subject to change from time to time without notice. IIL or any persons
connected with it do not accept any liability arising from the use of this document. 

d) Investors should not solely rely on the information contained in this Report and must make investment decisions based on their own investment objectives, judgment, risk profile and financial position. The
recipients of this Report may take professional advice before acting on this information. 

e) IIL has other business segments / divisions with independent research teams separated by 'Chinese walls' catering to different sets of customers having varying objectives, risk profiles, investment horizon, etc
and therefore, may at times have, different and contrary views on stocks, sectors and markets. 

f) This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution,
publication, availability or use would be contrary to local law, regulation or which would subject IIL and its affiliates to any registration or licensing requirement within such jurisdiction. The securities described
herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this Report may come are required to inform themselves of and to observe such
restrictions. 

g) As IIL along with its associates, are engaged in various financial services business and so might have financial, business or other interests in other entities including the subject company(ies) mentioned in this
Report. However, IIL encourages independence in preparation of research report and strives to minimize conflict in preparation of research report. IIL and its associates did not receive any compensation or other
benefits from the subject company(ies) mentioned in the Report or from a third party in connection with preparation of the Report. Accordingly, IIL and its associates do not have any material conflict of interest
at the time of publication of this Report. 

h) As IIL and its associates are engaged in various financial services business, it might have:- 

(a) received any compensation (except in connection with the preparation of this Report) from the subject company in the past twelve months; (b) managed or co-managed public offering of securities for the
subject company in the past twelve months; (c) received any compensation for investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (d) received
any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (e) engaged in market making activity
for the subject company. 

i) IIL and its associates collectively do not own (in their proprietary position) 1% or more of the equity securities of the subject company mentioned in the report as of the last day of the month preceding the
publication of the research report.  

j) The Research Analyst engaged in preparation of this Report or his/her relative:- 

(a) does not have any financial interests in the subject company (ies) mentioned in this report; (b) does not own 1% or more of the equity securities of the subject company mentioned in the report as of the last
day of the month preceding the publication of the research report; (c) does not have any other material conflict of interest at the time of publication of the research report. 

k) The Research Analyst engaged in preparation of this Report:- 

(a) has not received any compensation from the subject company in the past twelve months; (b) has not managed or co-managed public offering of securities for the subject company in the past twelve months;
(c) has not received any compensation for investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (d) has not received any compensation for
products or services other than investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (e) has not received any compensation or other benefits from
the subject company or third party in connection with the research report; (f) has not served as an officer, director or employee of the subject company; (g) is not engaged in market making activity for the
subject company. 

L)    IIFLCAP accepts responsibility for the contents of this research report, subject to the terms set out below, to the extent that it is delivered to a U.S. person other than a major U.S. institutional investor. The
analyst whose name appears in this research report is not registered or qualified as a research analyst with the Financial Industry Regulatory Authority (“FINRA”) and may not be an associated person of IIFLCAP
and, therefore, may not be subject to applicable restrictions under FINRA Rules on communications with a subject company, public appearances and trading securities held by a research analyst account. 

We submit that no material disciplinary action has been taken on IIL by any regulatory authority impacting Equity Research Analysis. 
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A graph of daily closing prices of securities is available at http://www.nseindia.com/ChartApp/install/charts/mainpage.jsp, www.bseindia.com and http://economictimes.indiatimes.com/markets/stocks/stock-quotes.
(Choose a company from the list on the browser and select the “three years” period in the price chart). 
 

Name, Qualification and Certification of Research Analyst: Anupam Gupta(PGDBM), Urvil Bhatt(Chartered Accountant) 

 

India Infoline Limited (Formerly “India Infoline Distribution Company Limited”), CIN No.: U99999MH1996PLC132983, Corporate Office – IIFL Centre, Kamala City, Senapati Bapat Marg, Lower Parel,
Mumbai – 400013  Tel: (91-22) 4249 9000 .Fax: (91-22) 40609049, Regd. Office – IIFL House, Sun Infotech Park, Road No. 16V, Plot No. B-23, MIDC, Thane Industrial Area, Wagle Estate, Thane – 400604 Tel: (91-
22) 25806650. Fax: (91-22) 25806654 E-mail: mail@indiainfoline.com Website: www.indiainfoline.com, Refer www.indiainfoline.com for detail of Associates.  

National Stock Exchange of India Ltd. SEBI Regn. No. : INB231097537/ INF231097537/ INE231097537, Bombay Stock Exchange Ltd. SEBI Regn. No.:INB011097533/ INF011097533/ BSE-Currency, MCX Stock
Exchange Ltd. SEBI Regn. No.: INB261097530/ INF261097530/ INE261097537, United Stock Exchange Ltd. SEBI Regn. No.: INE271097532, PMS SEBI Regn. No. INP000002213, IA SEBI Regn. No. INA000000623,
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Key to our recommendation structure 

BUY - Stock expected to give a return 10%+ more than average return on a debt instrument over a 1-year horizon. 

SELL - Stock expected to give a return 10%+ below the average return on a debt instrument over a 1-year horizon. 

Add - Stock expected to give a return 0-10% over the average return on a debt instrument over a 1-year horizon.   

Reduce - Stock expected to give a return 0-10% below the average return on a debt instrument over a 1-year horizon.    

Distribution of Ratings: Out of 204 stocks rated in the IIFL coverage universe, 106 have BUY ratings, 6 have SELL ratings, 67 have ADD ratings and 25 have REDUCE ratings  

Price Target: Unless otherwise stated in the text of this report, target prices in this report are based on either a discounted cash flow valuation or comparison of valuation ratios with companies seen by the analyst as
comparable or a combination of the two methods. The result of this fundamental valuation is adjusted to reflect the analyst’s views on the likely course of investor sentiment. Whichever valuation method is used there
is a significant risk that the target price will not be achieved within the expected timeframe. Risk factors include unforeseen changes in competitive pressures or in the level of demand for the company’s products. Such
demand variations may result from changes in technology, in the overall level of economic activity or, in some cases, in fashion. Valuations may also be affected by changes in taxation, in exchange rates and, in
certain industries, in regulations. Investment in overseas markets and instruments such as ADRs can result in increased risk from factors such as exchange rates, exchange controls, taxation, and political and social
conditions. This discussion of valuation methods and risk factors is not comprehensive – further information is available upon request. 


